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Notes From The Field 
By Karl W. Palachuk, CEO 

 Happy New Year! Another year behind us; Another year ahead 
of us. 

 It’s going to be a Great Year. For nerds like us, we get to 
usher in a new kind of Windows Server, plus lot of other cool new 
technology. 

For clients like you, it means more access to your systems any 
time, any where PLUS more security. Everybody wins. 

 Stay Tuned. We’re going to work very hard to make your busi-
ness more profitable this year. 
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Check Out The New 
Blog! 

If you want to see how a Blog 
works, start by checking  out 
the new KPEnterprises Blog at  

http://kpenews.blogspot.com/ 

 

The word “blog” is derived from 
web log. A blog is like an elec-
tronic journal, with individual 
entries presented in reverse 
chronological order. 

Blogs are one of the most 
popular and powerful tools on 
the Internet. At some level, all 
business is about communica-
tion. Blogs contribute to that. 

To keep up on what’s happen-
ing at KPEnterprises, and to get 
ideas for your own blog, check 
out 

http://kpenews.blogspot.com/ 

Who Does Google Think You Are? 

One of the best ways to see how your business appears to the 
rest of the world is to look at it through the eyes of the Google 
Search Engine. Here’s how. 

Go to www.google.com and enter one of the 
following search phrases: 

site:yoursite.com or related:yoursite.com 

(Note that www.yoursite.com and yoursite.com may give different 
results.) 

The first search (site:yoursite.com) lists all the pages from your 
site that Google has in their system. 

The second search (related:www.yoursite.com) returns links that 
Google thinks are related to your site. 

The first search is useful if you want to know whether your site is 
being indexed, or whether Google has found your new “Services” 
page. 

The second search is much more useful because it tells you the 
kinds of pages that Google thinks are like yours. Is this the crowd 
you want to be in? Is your business like these other businesses? If 
not, consider revising your web site so that Google has the im-
pression you want to give. 
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Karl Wins Another One! 
Microsoft Honors Karl Palachuk for Work on the  

Small Business Specialist Advisory Group 

Karl was recently awarded a “Small Business Specialist Star” from Mi-
crosoft’s Partner Engagement Team for his work on the Small Busi-
ness Specialist Advisory Group. 

In addition to founding and running the local Small Business Server 
I.T. Professional group, Karl is a leader in the small business consult-
ing community worldwide.  

The Small Business Specialist Advisory Group was founded in 2007 to 
give Microsoft feedback from customers and Small Business Special-
ists regarding the products, services, and possible joint marketing pro-
grams being considered by Microsoft. 

Karl was one of the first to be appointed to the group and plays a 
strong leadership role. 

Congratulate him when you see him! 

Roadmap Checkup: 
How is your Technology Roadmap Progressing? 

One of the great benefits of working with KPEnterprises is our Technology Roadmap process. If 
you have a Platinum level agreement with us, this program is included at no additional charge.  

If you are on Gold or Silver, the cost is only $995. Clients without a contract pay $1495. 

With the Technology Roadmap process, we help you build a business plan for your technology 
“department” and help you to manage the growth and change of technology in your organization. 

You know, for example, that you’ll have to buy a new server some day. Should you do that this 
year, next year, or the year after? Should you wait for Server 2008 to be released? What other tech-
nologies are emerging that you should take into consideration? 

You may not have considered the changing world of email and exchange servers, and what you’ll be 
doing with email over the next several years. That discussion will affect your decisions about a new 
server, including timing. 

Another consideration is software upgrades. They’re almost never welcome, but eventually they 
have to be done. How can you manage your upgrades so that you spend the 
least amount of money over the long run and avoid losing productivity during the 
transition? 

We can help! 

 With the Technology Roadmap process, we meet with you each quarter, fine-
tune your technology business plan, fine-tune your vision of the future, and 
agree on how we’ll proceed to move your organization in that direction. 

If you haven’t scheduled your Q1 meeting, please call us today: 916-928-0888 
x2. 

mailto:sales@kpenterprises.com


Page 3     Ph: 916-928-0888    Email sales@KPEnterprises.com 

 
Copyright © 2008 KPEnterprises Business Consulting, Inc. Readme.txt 

www.sacbiztech.com 
 

Upcoming Seminars 
 

Modern Backup Options 
(tapes, hard drives, images, etc.) 
January 17th, 2008 
12 Noon - 1 PM 
 

If you missed our last seminar on 
email problems, you missed a 
good one! One of the handouts is 
enclosed with this newsletter. Feel 
free to copy this for your staff.  

Our next “Brown Bag” seminar will 
cover Backup strategies and op-
tions. 

As hard drives get larger, your 
company tends to accumulate 
data. How do you maintain and 
archive that data? 

More importantly, how do you 
make it usable and guarantee 
you can restore in case of a dis-
aster? 

These trainings are geared toward 
the owners, managers, and deci-
sion-makers in your organization. 
Our goal is to help you see how 
technology can make your com-
pany more efficient and more 
profitable. 
 
These will not be sales events. 
And they will not be technical 
events. 
 

For More Information, visit  

www.SacBizTech.com 

Windows Vista Service Pack; 

Office 2007 Service Pack 

 

You may have heard some buzz about Windows Vista 
Service Pack 1 (SP1) and Microsoft Office 2007 SP1.  

The Vista service pack is currently in “release candi-
date” stage. That means they think it’s ready to release 
into the wild, but they’re not absolutely sure. 

Please do not install this update on any computer (even 
if we don’t support it!). This release is not supported by 
Microsoft. And it expires!!! 

Office 2007 SP1 has been released. When it is proven 
stable, we’ll be installing it. 

 

KPEnterprises Policy 

It has been our policy for more than twelve years that 
we do not install service packs of any kind on client 
computers until the service pack has been out in full re-
lease for at least a month. 

We will install these service packs on our own machines 
after they’ve been out at least a week. 

We also monitor the news groups, email lists, Microsoft 
TechNet, MSDN, and other resources in case there are 
problems. 

That might sound extreme until you look back at some 
of the service packs from the past. As nerdy as it 
sounds, we remember service packs that needed to be 
patched. 

We don’t forget these things! 

Once a service pack is known to be good and stable, we 
will deploy to your machines through our regular patch 
management schedule. 

 

Remember: a Service Pack is really just a collection of 
all the fixes you should already have in place. So, if your 
machines are up to date, you already have all those 
fixes in place! 

mailto:sales@kpenterprises.com
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Be More Productive Today 

Painting Formats 

In the Microsoft Office Suite you’ll find a lot of cool tools, if you poke around. One 
of the most commonly over-looked tools is the Format Painter. 

Here’s how it works: 

If you have a paragraph that’s formatted exactly as you’d like to apply to another 
part of your document, you can use the Format Painter to apply all the styles from 
your “ideal” paragraph to other paragraphs.  

For example, if you’ve worked hard to get the tabs, spacing, fonts, colors, and 
styles just right, you can simply apply these with a few clicks. The steps are: 

1. Select the formatting your want to copy. 

2. Click on the Format Painting icon on the toolbar. 

3. Then click inside the paragraph where you want to apply the formatting. 

4. Magically, the paragraph is formatted the same as the “source” paragraph. 

Microsoft Office is full of time-saving tools. Poke around and see what you can 
find! 

If you have any questions, give us a call. 916-928-0888. 
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